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Becket describes himself as a “meat 
and potatoes” real estate attorney 
who focuses the bulk of his practice 

on transactional staples like property ac-
quisition, disposition and leases, rather 
than portfolio financing deals for institu-
tional private equity funds.

“We’re a dying breed,” he conceded.
But that doesn’t mean the stakes are 

any lower. Becket’s sub-specialties are oil 
and gas and telecommunications, each of 
which can involve huge amounts of square 
footage and even bigger dollar figures.
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Editor’s Note:

If you look around, you’ll see a lot of evidence 
that real estate is on the mend. Far fewer 
foreclosure sale signs and dead lawns dot 

neighborhoods and commercial centers. Sales 
and leasing activity is heating up again in many 
regions of the state, but post-downturn, the 

Becket closed one such deal in June on 
behalf of Tesoro Corp., one of the largest 
petroleum refiners and marketers in the 
Western United States. The company pur-
chased British Petroleum’s Carson refin-
ery for $2.5 billion as part of BP’s $38 bil-
lion asset sale plan intended to help defray 
cleanup costs from the 2010 Deepwater 
Horizon oil spill on the Gulf Coast.

“It was a massive undertaking with 
endless pressure,” Becket said. “It’s one 
of the most complex deals I’ve ever been 
involved with.”

In addition to the massive central refin-
ery just off Interstate 405, the facility in-
cludes the only deep-water wharf on the 
West Coast, many storage facilities along 

oil transport routes and 800 Arco service 
stations. But the biggest headache en-
dured by Becket and his legal team came 
from the more than 100 miles of under-
ground pipeline that extends south from 
the refinery to Long Beach and north to 
LAX in a serpentine manner he likened 
to spaghetti. The pipe network travels 
through multiple jurisdictions and re-
quired attorneys to sift through and nego-
tiate over 1,000 different municipal agree-
ments. 

“Sorting through it all was mass pan-
demonium,” he said of the grueling, 
15-month process. “There was no way to 
stop and take a breath.”

— Omar Shamout

dealmaking landscape is dramatically different. 
Banks have tightened lending standards. Deals 
take a lot more paperwork and time to put togeth-
er. Many building owners have to comply with 
longer lists of demands to finalize a sale, such as 
ensuring that properties include low carbon foot-

prints and creatively designed space. 
The lawyers on our top real estate transaction-

al list didn’t let such pressures stand in the way 
of their abilities to complete some of the largest 
and most significant deals we’ve seen in years. 
Persistence pays off.
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